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Kids and Money 

Personalities

C assie is fourteen years old and has started a babysitting 
business in her neighborhood. She has a handful of 

regular families and has started making some serious cash. 
That’s a good thing, because Cassie loves to shop. However, 
Cassie’s Primary Money Personality is a Saver. So when Cassie 
shops, she heads straight to the clearance rack or, better yet, 
her favorite secondhand shop. She hates to pay more than 
$5 for anything. What she doesn’t spend, she keeps in a vin-
tage coffee tin in her room. Once a month she rides her bike 
(a classic ride she nabbed at a garage sale for $10—a worth-
while splurge) to the bank and deposits her cash in a savings 
account so when the time is right, she can buy a car. After 
almost a year of babysitting, she has saved up nearly $2,000.

Even though her Primary Money Personality is a Saver, 
her Secondary Money Personality as a Spender shows 
through as well. Her love of shopping reveals her Spender 
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Money Personality, but the fact that she will hit only the 
sale racks, loves to shop at thrift stores, and refuses to pay 
full price reveals her Saver Money Personality.

We’ve come to believe that your Money Personality is 
part of your DNA. There’s no Money Personality gene, of 
course, but the way you think about money seems to be 
something you’re just born with. Even family dynamics and 
history seem to have little to do with our Money Personalities. 
We’ve met Spenders who grew up during the Depression and 
Savers who were raised in very wealthy families.

Our two boys couldn’t be more different in their Money 
Personalities. Our oldest son, Cole, is a Risk Taker/Saver, 
and our son Cade is a Spender/Security Seeker. If someone 
gives Cade a few bucks for his birthday, he has figured out 
before blowing out the candles how he’ll spend it. We’re both 
Spenders ourselves, so we totally get it. Cole, on the other 
hand, will hang on to every cent he has. A few years ago, 
he told us he wanted to buy an awesome car one day. Scott 
thought that was a fabulous goal and told Cole that when he 
was old enough and had a car in mind, we would match any 
money he saved dollar for dollar. Scott clearly had no idea 
whom he was dealing with. Today, at age twelve, Cole has 
more than $2,500 in the bank. If he keeps this up, we’ll have 
to sell our cars and maybe our house to keep our promise.

Both of these boys have grown up with parents who are 
serious Primary Spenders. But they are wired differently. 
Our job isn’t to mold them into little versions of ourselves. 
It’s to help them make the most out of their unique, God-
given Money Personalities.

We’ve also found that our Money Personalities show 
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up in other areas of our lives. People with the Risk Taker 
Money Personality tend to be more adventuresome by 
nature. Spenders tend to be outgoing and gregarious in 
their social interactions, not just in their money decisions. 
How these traits all fit together is part of the mystery of how 
human beings are put together. But what we know for sure 
is that our Money Personalities are as unique and innate as 
the color of our eyes or the shape of our earlobes.

The carryover from Money Personality to general per-
sonality is particularly evident in children. They naturally 
have fewer interactions with money than adults do, so 
many of the signs of their Money Personalities show up 
most clearly in behaviors that have almost nothing to do 
with money. It will take a little extrapolation on your part to 
figure out your child’s Money Personalities. Not every part 
of the descriptions will match your child, but they should 
give you a good general understanding of each Money 
Personality. Good news! We have included in this book a 
code for kids to take the Money Personalities Assessment.

Please take these descriptions for what they are—an 
overview of the five ways people think about and deal with 
money. They aren’t the sole defining aspects of your child’s 
personality. And they aren’t excuses for disrespect or rebel-
lion. They are meant to be lenses that help you see something 
new in your children, something that can help you commu-
nicate with them about money matters in meaningful ways.

Read these descriptions with your children in mind 
and figure out each child’s Primary and Secondary Money 
Personality. One will likely be a no-brainer—that’s your 
child’s Primary Money Personality. The Secondary Money 
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Personality will be the one that shows up when your child is 
anxious about money or excited about it.

We’ve laid out a few of the strengths and the chal-
lenges for each Money Personality. Knowing their Money 
Personalities is going to help you know your kids in a new 
way. You might see all of them in your child; you might see 
only a few. But there’s enough here to give you a good sense 
of how your children think about and deal with money.

Saver

For the Saver, it is all about the deal.
While Savers don’t always save in the same 

ways, there are some traits that are common to 
most Savers. Your child is a Saver if she:

• Loves to collect things—rocks, sticks, coins, bottle 
caps. These collections are a sign that your child 
likes to keep possessions, a trait that will carry over 
when she has some money of her own.

• Rarely spends impulsively. Yes, most kids are 
relatively impulsive—they don’t have the long-
term sense of cause and effect adults do—but even 
as children, Savers tend to think through money 
decisions with more care than their peers.

• Becomes upset when she spends money. She 
might show signs of anxiety or complain about a 
headache. You might notice a change in demeanor 
or a shorter temper. Spending money creates real, 
physical stress for Savers.
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• Hoards her Halloween candy. You can tell a lot 
about a child by how she treats this influx of sugary 
goodness. A Saver will do things such as keep her 
candy in a drawer and eat one piece a day. Or she’ll 
hide it from her siblings and maybe even forget 
where she put it. She might not eat any of it at all in 
an effort to avoid running out before next year. The 
specifics will vary from child to child, but every 
Saver kid has a big ol’ stash of saved candy.

As we said, every Money Personality has its challenges. 
If your child is a Saver, you need to be aware that she can be:

• Anxious. Savers can be so concerned about losing 
what they have, they forget to have fun. We know 
a young Saver who loved to collect rocks at the 
beach. Once he had a few he liked, he would stop 
swimming and just sit with his rocks to make sure 
none of them got lost. His concern for the rocks 
overtook his love for the water.

• Overly focused on what things cost. When Savers 
get their hearts set on something—think of Cassie 
from the earlier example who was saving for a car—
they can lose sight of more immediate goals. Cassie 
often turns down invitations to go to movies or out 
for pizza with her friends, because she’s worried it 
will cost too much. The girl has a pile of cash in her 
room, but she’s so set on getting that car that she’s 
missing out on the fun that’s right in front of her.

• Seen as selfish. Adult Savers often come across as 
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cheap to their friends. But in children, this need to 
keep what they have plays out as selfishness. They 
can be resistant to sharing the things they’ve bought 
with their own money or collected themselves. 
They might get particularly upset when a sibling 
messes up their room or when you rearrange their 
stuff. These things push against the Saver’s need 
for control. And that Halloween candy? Good luck 
getting her to hand over a peanut butter cup.

Savers have a lot going for them. They are great at setting 
goals—financial and otherwise. They are highly responsible 
with their money. And they will almost always make smart 
money decisions. The challenge for Savers is to stay focused 
on what really matters in childhood—family, friendships, 
and fun.

Spender

A Spender’s money decisions are all about 
enjoyment.

Spenders don’t care how much they spend 
or who they spend it on. They don’t have to 

have a lot of money to spend it—we know Spenders who can 
do some serious shopping at the dollar store. Spenders just 
like spending. Your child is a Spender if he:

• Craves instant gratification. Spenders have a hard 
time putting off until tomorrow what can be 
purchased today.
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• Loves to help and share with others. Spenders are 
typically very generous, not just with their money 
but with their time and energy. If you have one of 
those kids who is relatively eager to pitch in or who 
likes to be part of whatever is going on, he might 
very well be a Spender.

• Can’t get out of a store without asking for 
something. Most kids have the “gimmes” in the 
checkout line, but Spenders are relentless. But 
here’s the thing—they don’t really care what they 
get; they just want to get something. It could be 
a pack of gum, a new toy, a roll of duct tape. It 
doesn’t matter how much it costs or what it is. 
It’s the fun of getting something that compels the 
Spender.

• Is persistent. A Spender will work on you until he 
gets a yes out of you. If you say no to the ice cream 
sandwich, he’ll move on to asking for the bag of 
chips. He’ll keep at you until you give in.

• Cleans out his Halloween candy before 
Thanksgiving. He might not eat it all—he’ll happily 
give some away or even throw it away when he has 
had his fill. But he won’t hang on to it.

If your child is a Spender, you need to be aware that he 
can be:

• Impulsive. He’ll spend his allowance before the day 
is over. When it comes to spending money, Spender 
kids have a hard time knowing the difference 
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between wants and needs, so they behave as 
though everything is equally important.

• Quiet about spending. The Spender’s tendency 
toward impulsiveness means he doesn’t think—
or talk—through his decisions. This lack of 
communication can come across as sneaky or 
secretive to parents, but that’s rarely the Spender’s 
intention.

• Prone to shame. Spenders love to spend, but after 
the rush is over, they can feel a deep sense of loss 
and regret. A Spender child might blow all of his 
birthday money on a game only to realize a week 
later that he really doesn’t like it all that much. 
Or he might give money to a buddy and then feel 
like he has been taken advantage of. This cycle of 
spending and remorse can take a toll on a Spender’s 
self-esteem—he’ll feel stupid for making a poor 
choice, or he’ll make unrealistic goals for his next 
windfall. If your child experiences these kinds 
of ups and downs when it comes to money, he’s 
probably a Spender.

• Broke. We know Spender kids who have great 
summer jobs and not a dime to show for it come 
September. We know young Spenders who have 
spent every cent of their allowances on baseball 
cards that are now lost in the dark corners of their 
rooms. If your child has some source of income, 
such as an allowance or a job, but never seems 
to have any money of his own, he’s probably a 
Spender.
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Spender kids are a lot of fun to have around. They will 
live life to the fullest and love to give money away. But they 
need your help developing impulse control and finding the 
balance between enjoyment and responsibility.

Risk Taker

A Risk Taker’s money decisions are all about 
adventure.

Kids don’t have a lot of opportunities to take 
financial risks—no one’s asking a nine-year-old 

to invest in a start-up company. But it’s still pretty easy to 
spot a young Risk Taker. Your child is a Risk Taker if she:

• Dreams big. Risk Takers tend to be idea people—
they are all about having a new and different 
plan. If your child has all kinds of big ideas for 
projects and adventures—backyard campouts, 
epic lemonade stands, trips in her homemade 
spaceship—she’s probably a Risk Taker.

• Is fearless. We all know kids like this. Some of us 
may have been kids like this. Risk Takers are the 
ones who build bike ramps off the garage roof and 
have their first set of stitches before they start 
elementary school. This lack of fear can really scare 
parents, but it’s a quality that can lead your Risk 
Taker into incredible opportunities down the road.

• Makes decisions easily. A Risk Taker knows what 
she wants. She trusts her intuition and doesn’t 
hesitate to act on a hunch. Risk Takers make 

00-01_5MoneyConversations.indd   26 10/3/14   1:41 PM



Kids and Money Personalities     27

friends quickly, because they instinctively zero in 
on kids they know they’ll get along with.

• Loves to wheel and deal. Risk Takers are the kids 
who get a kick out of trading Hot Wheels or Polly 
Pockets. They are not attached to their stuff. 
Instead, they love that feeling of stepping into 
something different and interesting. That’s where 
the thrill lies.

• Trades her Halloween candy. Every kid does a little 
of this, but a Risk Taker has the candy shuffle down 
to an art form. If she plays her cards right, she 
will end the night with exactly what she wants—
nothing more, nothing less. The trade is as much 
a part of the Halloween experience as the costume 
and the candy.

If your child is a Risk Taker, you need to be aware that 
she can be:

• Careless about details. Risk Takers love making 
plans. Executing those plans? Not so much. So 
when your child has one of her big ideas, she might 
get frustrated that it isn’t coming together like she 
thought it would. Or she might expect you to take 
care of the details even though it wasn’t your idea. 
These are places where conflict can flame up.

• Insensitive. Because Risk Taker kids know what 
they want and are really excited to get it, they have 
a tendency to roll right past anyone who isn’t on 
board. That means friends and siblings might get a 
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little wounded by the Risk Taker’s enthusiasm and 
single-minded search for adventure.

• Prone to real consequences. Risk Takers get 
hurt—a lot. Adult Risk Takers are often the ones 
to lose everything they have in one big deal gone 
wrong. In kids, the Risk Taker Money Personality 
has more relational fallout than financial risk. 
They risk losing friends, getting physically hurt, or 
destroying property, all in their search for that big 
rush of adrenaline.

Risk Takers have the potential to be world changers. 
They are often the visionaries who bring about real, last-
ing progress in business, in relationships, in their finances. 
But as children, their risky behavior often looks more like 
insanity and even delinquency. Young Risk Takers need 
their parents to help them learn to find adventure without 
leaving a trail of relational wreckage in their wake.

Security Seeker

For Security Seekers, money decisions are all about the 
future.

We don’t see a lot of children who are 
Security Seekers in a financial sense—kids 
don’t really think about their retirement 

accounts or long-term investments. But we know lots of 
kids who are Security Seekers just the same, and they will 
indeed become adults who think about their retirement 
accounts—a lot!

00-01_5MoneyConversations.indd   28 10/3/14   1:41 PM



Kids and Money Personalities     29

Your child is a Security Seeker if he:

• Needs clear expectations. Security Seekers are the 
kids who like to know what’s coming, what you 
need from them, what the rules are. When they 
don’t have a solid idea of what a situation entails, 
they get anxious and easily frustrated.

• Craves information. If your child has an 
encyclopedic knowledge of bearded dragons or 
volcanoes or the history of the planets, he might 
be a Security Seeker. These kids like to know stuff. 
This need to know is their way of coping with the 
unknown future.

• Understands the power of delayed gratification. 
Young Security Seekers won’t ask for a toy every 
time you hit the store. At least they won’t beg you 
to get it right that minute. They are perfectly happy 
to wait until Christmas or their next birthday to 
get what they want. Security Seekers, like Savers, 
have no trouble squirreling away their money for 
a rainy day. The difference is that Security Seekers 
know exactly which rainy day they are saving for.

• Is always prepared. Boy Scout or not, the Security 
Seeker is rarely caught without a firm plan for the 
future. Whether it’s knowing just which sweatshirt 
he’s bringing to camp when camp is still two 
months away or knowing which three colleges he’s 
applying to even though he’s only thirteen, this is a 
kid who thinks ahead.

• Has a trustworthy Halloween route planned 
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out. These kids leave nothing to chance, so your 
Security Seeker will likely go to only houses 
and neighborhoods he knows well. And he will 
probably be happy to part with candy he has never 
tried before while hoarding his favorites.

If your child is a Security Seeker, you need to be aware 
that he can be:

• A worrier. Security Seekers deal with a lot of 
anxiety, because the future really can’t be totally 
planned out. So you might find that your child 
hesitates to participate in new activities or gets 
especially nervous at the start of a school year. 
These are all signs that he wants more information 
and your assurance that things will work out.

• Indecisive. Even with all their prep work and 
planning, Security Seekers can have a hard time 
actually putting their ideas into action. They worry 
that the reality might not be what they expected, 
that they might have forgotten some important 
detail, that they might be caught unprepared.

• Inflexible. Security Seekers get anxious when plans 
change, so you might find your child says no to 
new plans or spontaneous ideas.

• Controlling. In his efforts to keep his anxiety at 
bay, the Security Seeker can limit the creativity 
and ideas of other people, especially his friends 
and siblings. He might take over the fort-building 
project from his sister because he thinks he has 
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better ideas for making it work. He might resist the 
efforts of his more adventuresome friends and try 
to push them into activities he likes instead.

Security Seekers will always have a plan. And that makes 
them a great asset to your family. But they can also err on 
the side of being too cautious and missing out on the crazy 
adventures that make childhood so much fun.

Flyer

For the Flyer, money decisions are all about the 
relationship.

The Flyer is a great Money Personality, 
because Flyers don’t really think about money 

at all. That’s why on the surface, most kids look like Flyers, 
especially in their elementary years when they don’t natu-
rally understand money well. But just like the other Money 
Personalities, this one shows up in lots of ways that will help 
you figure out if your child is just being a kid or really is a 
Flyer. Your child is a Flyer if she:

• Goes with the flow. Flyers are fairly comfortable 
with change, even sudden change. Planning to go 
to a movie and decide to stay home for game night 
instead? No problem for the young Flyer. Flyers are 
far more concerned with their relationships than 
their activities.

• Hates feeling controlled. The one area where Flyers 
will push back is when they feel as though their 
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relationships are being restricted. So your young 
Flyer might get upset when a playdate falls through 
or when you limit the time she can spend texting 
her friends. You can limit her screen time, limit 
her iTunes purchases, limit her allowance, and she 
won’t bat an eye. But limit her time with friends, 
and she’ll put up a fight.

• Is all about the here and now. Flyers aren’t too 
concerned about the future. While parents might 
see this as a problem, it actually serves Flyers very 
well. They don’t get anxious about things they 
can’t control, and they rarely worry about much 
beyond their friendships and family connections. 
That makes them wonderful to be with. They are 
completely focused on the people around them.

• Will do anything for a friend. Flyers might not have 
a clue about money, but they are relationship pros. 
They are deeply caring and generous with their 
time and affection and will happily set aside other 
commitments if a friend needs help. They are loyal, 
compassionate, and as good a friend as you’re likely 
to find.

If your child is a Flyer, you need to be aware that she 
can be:

• Flaky. Because relationships come first for Flyers, 
they will sometimes forget about other obligations. 
You can ask your Flyer to fold the laundry or wash 
the dishes or walk the dog, but if a friend wants to 
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play or a buddy is calling, well, the dog’s going to be 
disappointed.

• Disinterested in money. This is an understatement. 
You might have all kinds of great systems and 
charts and ideas for helping your teenager balance 
her checkbook or your eight-year-old keep track of 
her birthday money, but they aren’t going to stick 
with a Flyer. They just aren’t motivated by money, 
so they aren’t likely to care one way or the other if 
they have it or manage it well. Instead, they need 
relational connections to the lessons you’re trying 
to teach them.

• Un-responsible. To those of us who aren’t Flyers, 
they can look completely irresponsible. They forget 
their chores, they make impulsive decisions, they 
don’t want to work hard. But the reality is that Flyers 
have their own priority system, and it rarely involves 
money. They will gladly clean the bathroom if you or 
one of their siblings hangs out with them while they 
do it. They will make solid decisions if they can talk 
those decisions through with a friend or a parent. 
And they will work as hard as anyone as long as they 
don’t have to work alone.

Flyers are delightful people. They are laid-back and easy 
to get along with. But parents can get frustrated by what can 
often seem to be a lack of drive or focus. That’s why Flyers 
need help finding ways to keep their relationships strong even 
as they learn how to deal with money in responsible ways.

[[blank hiatus break]]
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Now that you’ve read through these descriptions, your kids’ 
two Money Personalities should make sense. In the chap-
ters that follow, we home in on specific ways to help your 
children make smart money decisions that take advantage 
of their Money Personality strengths and help them avoid 
the pitfalls that their Money Personalities can bring.

At the end of each of the next three sections is a chap-
ter that lays out financial goals for that section’s age group. 
While our major focus is on helping you build a strong 
Money Relationship with your children by understanding 
their Money Personalities, we also want to offer some sug-
gestions for concrete financial goals that will help your child 
become more balanced in his approach to money decisions.

We have a saying that we use when we talk to groups 
about Money Relationships and Money Personalities: Make 
It Happen. We use it because it’s so easy for people to read 
about or hear about these ideas and nod and agree that it all 
sounds really great. But we don’t want you to just agree with 
these ideas. We truly want you to take them, make them 
your own, and use them to change the way you and your 
kids talk about money decisions. We want you to reframe 
the way you think about money, to dig into these Money 
Personalities, and to understand yourself, your parenting 
partner, and your kids in a deeper way. In short, we want 
you to Make It Happen!
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